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“We help Sellers get
out from under a
house ... we help
Buyers get into a

home.”

Greenwood Properties, LLC

Greenwood Properties, LLC is a Real Estate
investment company. We specialize in helping Sellers
get out from under a house and we help Buyers get into
a home.

Pack Up the Moving Vans

People sell houses for various reasons. Maybe it's a
new job that requires a move and you don’t want two
house payments. Maybe it's a company downsizing
that creates the problem. It could be bankruptcy or
foreclosure. Perhaps you want to build a new home
because you are tired of the same old
neighborhood. Maybe you need something bigger or
something smaller. It could be death or divorce ... birth
or marriage. Whether you're moving across town or
across the U.S. to a new home or to an apartment, you
have other things to concern you. We'll take care of
your house. Whatever it is, that house has become
something to move beyond ... to put behind you so you
can get on with the business of living your life.

Have You Tried For Sale By Owner?

People who have never tried to sell a house "For
Sale By Owner" just do not seem to understand all that
is involved. The details, the time, the waiting, the ads
that never seem to make the phone ring ... having
strangers walk through your bedroom. People who will
smile, nod and act serious ... but never call back. You
may still be in the "thinking about it" stage. It can be a
much bigger hassle than you ever thought possible.
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One of the main

benefits we can

offer is peace of
mind.

What About a Realtor ™%

Maybe you've tried listing your house with
Realtor™. It certainly can't hurt and it's usually a home
owner’s first choice. The fact remains, most Realtors™
will work hard to show your house with the promise of a
broker commission at the end of the rainbow, however,
they are not personally on the hook when the listing
agreement expires. Greenwood Properties, LLC wants
to buy your house, not list it. We will invest the time and
money necessary to get your house sold.

How We Can Help You

Many home owners dread the prospect of having to
sell their house. It can be an overwhelming and
frustrating experience. Greenwood Properties, LLC
understands the process of selling a house and we can
offer a solutions to your problem. With your house,
we’ll probably structure a couple different options and
let you choose the one that best suits your needs. We'll
take care of any maintenance or repairs, marketing,
showings and the paperwork. When we agree to Lease
Option your house, we take it seriously. We treat your
house like it's our own. Your situation literally becomes
our own. And frankly, we don’'t know how to make it
work any other way. One of the main benefits we can
offer is peace of mind. Sometimes the hardest aspect
of having to move is actually having your house up for
sale and your life in limbo. You've heard the saying
“sometimes not-knowing is the hardest part”.
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We understand that
our proposal needs
to be a win-win
solution?

(317) 294 — 4425

Selling Your House on a Lease Option

With our Lease Option program, we’ll agree on a
fixed sell price, for a set period of time so you’ll know
from day one how much you will be getting when we
sell the house. No more waiting for a buyer to negotiate
price with you only to find out 45 days later that they
can not qualify for a loan ... and then the process starts
all over again. If we can come to terms on the purchase
of your house, we’ll sign a Lease Agreement with you
for the set period of time previously mentioned. We'll
offer you a competitive Lease Payment and for your
convenience, we’ll apply it against your mortgage
payment and send it directly to your mortgage
company. Depending on the amount of your mortgage
payment, sometimes you'll receive whatever is left over
after the mortgage payment is made and sometimes
you'll pay us if our Lease Payment is not sufficient to
cover your mortgage payment. As your Tenant, we will
be directly responsible to you for the monthly Lease
Payments and condition of the house while we are
leasing it. We will in turn, sub-lease the house to a
qualified Tenant/Buyer during which time one of our
experienced Mortgage Brokers will help them get the
necessary financing to purchase the home. A Lease
Option typically works best for sellers who meet the
following criteria:

1. Were unable to sell their house with a Realtor™
or FSBO for whatever reason

2. Have significant equity in their house

3. Don't have an immediate need for the equity

4. Are financially stable
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Has your listing
agreement expired?
Are you tired of
showing your house?

Benefits to Sellers

For you the “Seller”, we thought that we should
summarize the benefits of this program. Maybe not all
of these points apply to you but most should:

1.

Debt Relief — Our monthly Lease Payments will
be consistent and on-time. We electronically
schedule them for payment at the beginning of
each month.

. We’'ll Manage The Property — Avoid the typical

Landlord headaches of managing a property.
You won't get any calls at 3:00 in the morning to
fix a leaking toilet.

Maintenance and Repairs — You agree to be
responsible for any repairs during the first 30
days and then its our problem.

Tax Benefits — You own the house, you get the
respective tax benefits.

Fixed Purchase Price — You know from day one
how much you will be getting when we sell your
house.

Eliminate House Showings — You won't have to
show your house anymore. On average, we
show your house less than four times before we
find a qualified Tenant/Buyer.
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Our Lease to Own
program is designed
to help Tenant/Buyers
be successful.

Benefits to Buyers

Yes, you are the Seller, but just in case you wanted
to know why our program is so successful, we’re
including the benefits for Tenant/Buyers.

1. Equity — Want to build up equity in the home of
your choice while you are living in it? We offer a
monthly purchase credit good toward the
purchase of the home.

2. Time — Need more time to improve your credit
score? We'll sit you down with one of our
experienced Mortgage Brokers to help you get
qualified for a competitive mortgage.

3. Fixed Price — Wouldn't you like the ability to fix
the price of your future home and avoid price
inflation?

4. Payment Flexibility — We can work with you to
establish a monthly payment that works best for
you?

5. Own vs. Rent — Why rent when you could be
living in a nice home today.

These are a few of the benefits for home buyers who
want a home now but know that their financial profile
will be much better in the near future. Greenwood
Properties, LLC gives our Tenant/Buyers the
opportunity to live in a nice home until they can get their
credit report cleaned up. Almost 60% of the U.S.
population can not qualify for a class A mortgage today.
Everyone deserves to live in a nice home and we give
them the opportunity.
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We’'ll walk you
through the Lease
Option process and

leave you with a
copy of the
documents in case
you have any

additional questions.

The “Lease Option” Process

Usually we begin with a phone call to find out some
preliminary information concerning the house,
desirability of the house, mortgage information, seller
timing and motivation.

Next, we meet in your house and review your
paperwork. In preparation for this meeting, we usually
have performed a competitive market analysis to
determine the approximate value of the house. We
explain the required documentation such as the Real
Estate Purchase Agreement, Option to Purchase Real
Estate and Lease Agreement ... etc. We leave samples
of all documents that will be signed so that you may
review them with whomever you choose. You can show
us any repairs or cosmetic improvements that need
attention.

When you accept our offer, we’ll start the process by
ordering a title search and then we’ll draw up the
necessary paperwork. We’'ll agree on a schedule for
signing documents and for access to the house. We
can be very flexible but we want to be sure that the
house will be available for cleaning and painting crews
as well as initiation of our marketing campaign.
Rest assured, we are investing our time and money to
make this a win-win opportunity for both of us.

Our last meeting is when your moving vans are
loading your possessions. Here we ask that you give
us the garage door openers, keys and a list of all the
utility companies.

Upon your departure, our cleaning and maintenance
crews will assure that the house is in “MOVE-IN”
condition. Typically we don’'t show homes more than
three to four times to a prospective Tenant/Buyer.
Using our techniques for advertising and pre-qualifying,
Tenant/Buyers have few reasons not to sign an
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Some of the most
commonly asked
guestions are ...

agreement to purchase the home. You will probably not
hear from us for sometime after we find a Tenant/Buyer
for your house. When our Tenant/Buyer exercises their
option, we pay off your mortgage and the Title
Company will send you your equity check.

Frequently Asked Questions

How long will it take to find a qualified
Tenant/Buyer?

It typically takes around 5-7 weeks on average to
find a qualified Tenant/Buyer during the spring and
summer months. We can not predict how long it will
take to find a Tenant/Buyer during the fall and winter
months because its more difficult to find Tenant/Buyers
willing to move during the holiday season and when
there is snow on the ground. For this reason, our Lease
with you officially starts once we have located a
gualified Tenant/Buyer.

What if the Tenant/Buyer Damages The House?

There’'s no way we can guarantee you our
Tenant/Buyer won’t damage the house since we won't
be living with them. But under our agreement, if that
happened, WE WOULD REPAIR IT AT OUR
EXPENSE. Our objective is to find a Buyer ... not a
Tenant. A Buyer who will eventually qualify for a loan
and take pride in home ownership while they are living
in the house. Damages are rarely a problem. Again, if
it happens, we’ll fix it as per our written agreement.

When Will You Sell The House?

We can'’t give you an exact time. It will be up to the
Tenant/Buyer to make that decision within the time
frame we have allotted. It takes the average
Tenant/Buyer around 18 months to qualify for a
mortgage but we can tell you that WE DON'T GET

Special Report - Lease
Option Rev 01

Page 8 of 11 Release Date:
03/24/2004



We’'re willing to
devote our time and
resources to your
house ... but only if
you feel comfortable
with that
arrangement.

PAID UNTIL THEY BUY THE HOME. Obviously, we'll
be pushing them to do so quickly. We've designed a
“Lease to Own” program to help the Tenant/Buyer be
successful.

How Do | Know | Can Trust You?

We can understand your concern. We’'ll meet face-
to-face after you call. You'll find we don’t make empty
promises. We know the business and we’ll be brutally
honest with you. We believe we can create a solution
that will work for both of us. If not, or if you're not
comfortable after we meet, we’ll shake hands and go
our separate ways. Honestly, we view our business
relationship more personally than just handling a house.
We want you to be confident and able to sleep well
every night without worrying about your house or your
payments. In fact, we wouldn’t enter into an agreement
with anyone if we weren’t confident in that person and
we wouldn’t expect any less from you. We're willing to
devote our time and resources to your house but only if
you feel comfortable with that arrangement.

What If The Tenant/Buyer Does Not Pay?

Remember that that is our problem. If they don't
pay, we will.

How Do | Know Youll Make The Mortgage
Payments?

Why would we not make the payments? We don’t
make any money until we get the home re-financed into
the Tenant/Buyer's name. That would be like working
all week and not going to pick up our paycheck on
Friday. You own the house and can call your mortgage
company 24/7 to make sure the payments are being
made on time. If we didn't pay, the lender would
immediately notify you.
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What If | Want To Purchase Another Home?

We typically deal with people who have a good credit
rating. Depending on your debt to income ratio, It
usually isn't a problem for our Sellers to get another
mortgage. Sometimes we’ll have your Mortgage Broker
call us and we’ll work with them to help you get
qualified.

Why Don't | Just List With A Realtor ™?

That's certainly an option but obviously a RealtorO
won't make your payment for you while they're
attempting to sell your house. We’'ll be making Lease
Payments and maintain it until our Tenant/Buyer gets
their own financing. We’'ll give it our personal attention
and you can forget about it until our Tenant/Buyer is
ready to buy.

What's My Other Option?

Remember, buying houses on a Lease Option is
only one of many tools in our “arsenal’. There’s just no
way in a single report we could possibly answer every
guestion you may have or propose all of the solutions to
your situation. Consider this an overview. If you find
you're in a position with your house that doesn’t seem
to be going anywhere and you think we could possibly
offer a solution, call us today. Our phone number is
printed on the front of this report.

If by chance we can’t do business, that’s ok. But we
honestly believe you'll be pleasantly surprised when you
call. We specialize in solutions. By calling, you give us
the chance to be your solution. We urge you to let us

try.
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“Give us a call ...
You have nothing to
lose and everything

to gain.”

How Long Have You Been Waiting?

We know that this is a lot of information to digest at
one time but if you're still with us at this point, chances
are you're interested in doing whatever it takes to get
your house sold. We'll be in touch with you in the next
few days. If you're ready to act now or have some
immediate questions you don’t have to wait for our call.
You can contact us right away.

If you want an alternative to the conventional ways of
selling your house, pick up the phone and call us now.
You have nothing to loose and everything to gain. As
we said before, if we can’t do business, that's ok. We
buy lots of houses and we don’t have to have this
house. We get calls from Tenant/Buyers every day and
we’re always looking for houses. Houses just like
yours.

Finally, we don’t know how many months you've
been trying to sell your house (or thinking about selling)
but every month you wait is costing you unnecessary
expenses. Its eating up the precious income you work
so hard to earn. Your house is an asset. Sell it as an
asset. Don't let it become a liability or the proverbial
“monkey on your back”. There's a really good chance
that we can help you. Call us today.

(317) 294 — 4425
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